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More About The I.S.F.A. Insurance Plan
BOB GEERS TO SUPERVISE

ASSOCIATION'S NEW GROUP PROGRAM

THE FLORISTS' Mutual Insurance Co., Box 535, Ed-
wardsvillc, the agent selected to handle our new insurance
plan, has named Robert E. (Bob) Geers as its Illinois
field man to supervise the ILLINOIS STATE FLORISTS'
ASSOCIATION GROUP INSURANCE PROGRAM. Bob
has now completed the first phase of the program by
placing in the hands of the printer a brochure which
fully explains the coverage offered. This brochure, along
with a detailed letter, is being mailed to every I.S.F.A.
member.

"Tops In The Field"

Our program has resulted from a study of similar
plans offered by other florist associations and trade or
ganizations. It is the considered opinion of those familiar
with these programs that Illinois State is again "tops" in
the field because our insurance program offers very liberal
benefits, reasonable premium charges, and adequate local
service personnel to properly administer it.

Without a doubt, the I.S.F.A. Group Insurance Plan
is one of the most progressive and worthwhile activities
the Association has ever undertaken.

What The Plan Offers

The schedule of benefits available to I.S.F.A. members
and their full-time employees is as follows:

FOR MEMBERS (including employees of participating
member firms)

Maximum

Benefit

Weekly Disability Indemnity $ 25
Accidental Death & Dismemberment—

Principal Sum:
Under age 45 $3,500
Age 45 through age 54 2,500
Age 55 through age 64 1,500
Age 65 and over 750

Life Insurance:

Under age 45 $3,500
Age 45 through age 54 2,500
Age 55 through age 64 1,500
Age 65 and over 750

STUDY THE ISFA Insurance

Program, as outlined in this
article and in the brochure

you'll receive in the mail.
Then write for a quotation on
coverage for you, your full-
time employees and depend
ents.

FOR MEMBERS & DEPENDENTS (including employees
of participating member firms and their dependents)

Hospital Expense
Daily benefit $ 16
Misc. in-patient benefit $320, plus 75% of

the next $2,500
of such expenses.

Misc. out-patient benefit $160
In-Hospital Medical Expense $210
Surgical Expense (per schedule in policy) $200
Diagnostic Expense $ 25
Pregnancy Expense

Hospital benefit $160
Obstetrical Benefit

Delivery of child or children $ 50
Caesarean section 100

Abdominal operation for extra-uterine pregnancy .... 100
Miscarriage or other complication 25

Eligibility For I.S.F.A. Program
All active Association members are eligible to be

insured on the day the program is effective—if, at that
time, he (or she) is actively engaged in the floricultural
business on a full-time basis. AH full-time employees of a
participating member firm are also eligible on the date
the program is effective.

A full-time employee is one who works an average of
35 or more hours per week. (Part-time help cannot be
included). New members and employees hired after the
program is effective are eligible after completing 2
months of association membership or employment with a
participating member firm.

(continued on page 3)
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NEW MEMBERS—WELCOME!

Ted J. Eck, Rep., Fred C. Gloeckner Co., Pittsburgh,
Pennsylvania.

Ralph L. Snodsmith, Urbana, Illinois.
Ernst Wienhoeber Co., Chicago, Illinois.
Ruth M. Ebel, Cottage Gardens, Belleville, Illinois.
Luther H. Small, Assoc. Co. Agr. Ext. Agent, Somerset,
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•62 DUES COMING IN AT FAST CLIP

IN RESPONSE to the 1962 dues notices mailed to
members in late December, payments have been coming
in at an unusually rapid rate. Our Secretary, Dr. F. F.
Weinard, is understandably pleased—and hopes against
hope that ALL members will have sent their $7.00 remit
tances by the end of this month.

Receive Your Decal?

As soon as your check arrives, an I.S.F.A. decal and
pocket membership card are mailed out to you. We've
heard many good reports about the decal. It's something
new for our Association, and we'd like to see it dis
played conspicuously in EVERY Illinois florist establish
ment.

DON'T FORGET to send in

your dues pronto! Then, by
return mail, you'll receive an
ISFA decal and membership
card—and your name will be
included on the official '62

Membership Roster, to be
published soon.

If your decal has failed to reach you, or if it was
damaged beyond use in the mails, drop us a line and
we'll gladly send another.

How To Get Additional Decals

Bonafied members, whose dues for 1962 have been
paid, can order additional copies of the I.S.F.A. decal
from our Secretary—while the supply lasts. Send 25 cents
for each additional decal you wish to Dr. F. F. Weinard,
100 Floriculture Bldg., Urbana, 111. Perhaps you'd like
extras for your delivery truck(s) and car, as well as your
shop, greenhouse, office, etc.

Here's still another way to get additional decals! For
each new member you sign up, we'll be more than happy
to send you (upon request) an I.S.F.A. decal.

Note Of Appreciation

We wish to thank Vice-Pres. George N. Corrigan, and
Kenneth F. Short, Pres., National Florist Delivery Inc.,
Leachville, Ark., for their efforts in getting the decal
made for the Association.

A MESSAGE FROM YOUR PRESIDENT

I am sorry that I missed getting my monthly message to
you in our January Issue. Business activities at
Christmas time (fortunately or unfortunately) inter
fered with my Association duties. However, now that
the holidays are over, I am back on the job for the
I.S.F.A.

* * * * *

In the event you haven't heard, your Association cooperat
ed with the Illinois State Funeral Directors' Associa
tion in making a presentation on funeral flowers at
their Convention in Springfield recently.

The Funeral Directors' Committee and our I.S.F.A. Com
mittee held a meeting in Rock Island in late January.
And on the day following, your Officers and Board of
Directors met to plan a 1-day SPRING MEETING at
the PERE MARQUETTE HOTEL, PEORIA, on SUN
DAY, APRIL 8th. We hope you'll plan to attend the
Design School, Growers' Session, and evening Banquet.

Would YOU like to work on the program for
our Spring Meeting? If so, please drop me a
note promptly. Working on these programs not
only gives one a great deal of satisfaction, but
is also very educational.

Only recently I returned from the fine Ohio State Uni
versity Short Course where I participated in two
Panels relating to business operations. For many
years Ohio State has had a tremendous Growers'
School. But this is the first time in 30 years that they
have included a Retailers' Session. Evidentally they
too are finding the need for retailer education to cope
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Table 13.

Effects of immediate and delayed drylnc of late-harvested

Percent or corns with otronatlnia ro:

Variety Dried Immediately Drying delayed

Hi Id of Orleans

Splc and Span
Yellow Herald

38
19

84

WHITE BREAK

Two experiments were conducted to determine if the
amount of White Break in a commercial planting might
be reduced by roguing and by treating the cormels in
hot water. Both experiments extended over a 2-year per
iod.

In 1960 all plants with symptoms of White Break were
rogued out of a plot of Spic and Span when the flowers
opened. Of 334 plants in the plot, 99 plants (29.6%) with
White Break symptoms were removed. Corms from the
remaining plants were ^planted in 1961. Of the 276 flowers
which developed from these corms, only eight flowers
(2.9%) showed symptoms of White Break. The plots both
years were planted in commercial fields where White-
Break was present. No attempt was made to protect the
plants from natural infection.

In the fall of 1959 the cormels were saved from a
plot of the variety Traveler which carried considerable
White Break. These cormels were divided into two lots.
One lot was treated in hot water at 135°F. for 30 minutes
on January 14, 1960. The other lot was treated for one
hour in Emmi 1:400 on May 11, 1960, the day both lots
were planted. Corms produced in this plot were planted
May 3, 1961. Flower records taken during the blooming
period in 1961 are shown in Tables 14 and 15. The per
cent of White Break in plants from Nos. 4 and 5 size
corms was less in the plants that had been derived from
the hot-water treated cormels than it was in plants that
had come from Emmi-treated cormels. The reverse was
true in plants from the larger sized corms.

Table 14.

White Break development
treated with hot water

In plants from corm3 produced from cormels

Com size No. planted •total flowers % White Break

2,3
4

5
all

200

500
600

1300

179
U65
505

1149

11.2
8.2

12.7
10.6

Table 15.

White Break development In plants from corns produced from cormels
treated with Banl

Com size No. planted Total flowers ?! White Break

2.3
4

5
all

200

500
600

1300

170
418

U71
1059

5-3
13.6
17-4
14.0

DISCUSSION

Chipcote 25, Elcide 73, Emmi, Hercules 3944 50%
dust, and Memini all were satisfactory materials for use
as corm treatments for the control of Fusarium and Cur-
vularia rots. Nurelle and Torsite appear to be only
slightly less effective. The Hercules 3944 emulsifiable
concentrate formulation used in the 1961 trials was not
satisfactory because of injury it caused on several gladio
lus varieties. Chipcote 25, Elcide 73, and Emmi are
available commercially. The other materials are still in
the experimental stage. Arasan, Ceresan 200, and Ortho
LM Seed Protectant, which have been thoroughly tested
in previous years, are also satisfactory corm treating
materials.

Botran is the most promising soil fungicide for
control of Stromatinia rot. Orthocide Soil Treater X (a
mixture of Terraclor and captan) is also effective.

Most of the development of Stromatinia rot can be
avoided by digging the corms before the onset of cold
wet weather. Prompt drying of corms will largely prevent
the development of Stromatinia rot in storage.

White Break can be greatly reduced by promptly rogu
ing out all infected plants as soon as symptoms appear.
Treating cormels witli hot water appears to have some
promise as a method of reducing the amount of White
Break. However, further tests will have to be made before
this method can be recommended.

SOURCES OF CHEMICALS

The chemicals used in these tests were obtained from the following
companies:

BOTRAN—The Upjohn Company
CHIPCOTE 25—Chipman Chemical Company
ELCIDE 73—Eli Lilly and Company
EMMI and MEMMI—Velsicol Chemical Corporation
HERCULES 3944—Hercules Powder Company
KEPONE—Allied Chemical Corporation
MONSANTO CP 30249—Monsanto Chemical Company
NURELLE and TORSITE—The Dow Chemical Company
ORTHOCIDE SOIL TREATER X—California Spray-Chemical Cor

poration
PHALTAN—Stauffer Chemical Company

CONTROL FOR VIRUSES IN CARNATIONS

SOME VEGETATIVELY propagated varieties of car
nations, seldom produced commercially now because of
losses caused by viruses, may find favor again because
of a new heat treatment being tested by the USDA.

Four Viruses Eliminated

This heat treatment practically eliminates four virus
es —mottle, streak, mosaic, and ringspot —from the King
Cardinal carnation. It was once a popular and high-
yielding variety. If other virus-affected carnations can
also be heat treated successfully, they are likely to per
form at least as well as uninfected ones newly selected
from seed. Propagation of carnations from seed is not
most desirable—it results in plants that are not true to
type.

Beginning about 15 years ago, the vegetatively propa
gated King Cardinal became infected by viruses that
cause breaks in the color pattern of the blooms. Conse
quently, its flowers lost all commercial value, and growers
discarded it. Other carnations have also been discarded
because of the same defect.

Details Of The Method

The new heat treatment consists of keeping the carna
tions in a greenhouse for 2 months at a continuous temper
ature of 100°F. This reduces the total amount of virus in
the plants and eliminates virus in the top three-eights inch
of some stems.

Next, shoot tips of these plants are rooted with their
attached leaves. Tests of these selections on virus-suscep
tible plants then reveal which of the shoot tips are not
infected by virus. Carnation stock grown from these
shoot tips should remain virus free for years, IF modern
propagation and greenhouse production methods are used.

Dr. Philip Brierley, Agr. Res. Service plant patholo
gist, used the treatment successfully on the King Cardinal
carnation at the Agricultural Research Center, Beltsville,
Md. He is planning to test the treatment on a fifth virus,
detected in some carnations, but not in King Cardinal.

(Reprinted from AGRICULTULAL RESEARCH, Nov. 1961.)
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TREATMENT INDUCES AZALEA BUDDING

A NEW chemical treatment will enable florists and
nurserymen to supply blooming azaleas any time of year.

Blooming and ready-to-bloom azalea plants in pots are
popular in winter and spring because azaleas have a
wide range of flower colors and their flowers are long
lasting. Using chemicals to produce blooming azaleas out
of season is comparable to manipulating day length to
produce blooming chrysanthemums out of season.

Dr. Neil W. Stuart, Agr. Res. Service physiologist at
the Agricultural Research Center, Beltsville, Md., dis
covered the treatment when he applied the growth-re
tarding chemicals phosfon and CCC to azaleas. Treated
azaleas ceased shoot growth and set flower buds. Either
chemical is effective when dissolved and applied as a
soil drench; CCC is effective as a foliar spray also. The
treatment forces bud development; flowering occurs after
treated plants are held under controlled temperature and
light conditions.

After chemical treatment, existing growing conditions
are maintained for 2 months. For the third month, plants
are put in a cold room (50°F.) and illuminated 12 hours
daily. Exposure to this temperature satisfies azaleas' pre-
bloom cold requirement; 12 hours' illumination daily pre
vents leaf drop. Blooming takes place 4 to 6 weeks after
the plants are removed from the cold room.

Phosfon and CCC are the first chemicals found to
force woody plants to bud. Why budding is stimulated is
not known. Experiments are being continued to determine
reactions of camellias, rhododendrons, burning-bush, and
other woody shrubs.

(Reprinted from AGRICULTURAL RESEARCH, Nov. 1961, a publication
of the USDA's Agricultural Research Service.)

"FLAMEBURST" AND "KNOCKOUT"—
'62 ALL-AMERICA MUM SELECTIONS

TWO NEW garden chrysanthemums measured up to
the exacting standards set by the All-America Selections
Committee and received AAMS Awards for 1962. Variety
FLAMEBURST is an attractive coral-flame red decora
tive, while KNOCKOUT is a very compact, dwarf cushion
mum in rich orchid-pink.

The bushy plants of FLAMEBURST reach 24 to 30
inches in height, bearing 3^-inch flowers on long, strong
stems. Each bloom is light and airy, without the clumsi
ness of heavily petaled decoratives that easily lodge and
fall over. FLAMEBURST starts blooming early and con
tinues to hold its unique coloring through frosts, sun, and
rain. The strikingly graceful flowers begin their show in
September. Dozens of orange-scarlet blooms with flash
ing yellow centers practically cover the foliage mass. Your
customers will find this variety excellent for garden dis
play and as a source of long-lasting cut flowers.

Contrasting sharply in growth and flowering habits is
the second AAMS winner, KNOCKOUT. It is a low-growing
cushion mum of near perfect form, hardly a foot in height.
KNOCKOUT forms a symmetrical mound with a spread
of about 2 feet at maturity. It suddenly bursts forth into
a blanket of orchid or rose pink blooms in early October,
to completely cover the uniform plants. The flattish, double
flowers are small—1% to 2 inches across—but are borne
in abundance. Furthermore, they are durable and non-
fading. The variety is ideal for edging or low borders,
and as pot or box plants. Its compact sprays are also well
suited for cut flower use.

For 1962, two new All-America Mum Selections: (above)
FLAMEBURST, a striking flame-colored decorative; and (below)
KNOCKOUT, a rose-pink cushion variety.

Retailers' Roundup

PROPER PACKAGING IS IMPORTANT

FROM ONE of our members comes the statement
tiiat not nearly enough emphasis is placed on proper
packaging by the floral trade. Here is what he has to
say on the subject:

Every competitor for the public's gift dollar (candy,
perfume, lingerie, etc.) packages his products beautifully
for presentation. We all know that half the fun of gift
receiving is in the unwrapping—and wondering what's in
side. Yet, almost without exception, florists just will not
package their bouquets and plants unless absolutely forced
to by freezing weather. Even then, many take chances
and deliver unwrapped gifts.

The fruit markets sell gift plants for less—often
trimmed reasonably well. This is tough competition, but
can be overcome with better workmanship and service
on the part of the florist. Any florist is better equipped
to give far better service with his gifts than any of the
above-mentioned competitors. This should include proper
packaging and proper presentation to the customer.

The cost of packaging is negligible. However, it is a
cost the public is willing to pay for. Customers have a
right to expect good packaging as an integral pari of the
florist's service. If they don't get the maximum of service
for the price they pay. we can hardly blame them for
buying at the fruit market.

We believe these facts should be placed in print
several times each and every year—until ALL florists
realize that proper packaging is one of the necessities
for survival in modern business.

WE SHOULD pity our boss—the poor guy has to get up
early to see who comes in [ate.


